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The New Research Progress on Relationship Lending

HU Zhihao' LI Qing?
(1. Chinese Academy of Social Sciences, Beijing,China; 2. Renmin University of China,Beijing,China)

Abstract Relationship lending can be regarded as a kind of financing activity in which lenders continuously col-
lect and utilize private information to improve rent distribution by maintaining long-term interactions with borrowers.
It plays a positive role in alleviating information asymmetry, reducing financing constraints and smoothing economic
cycle. But there are also costs associated with relationship lending: the threat of being “locked” in the relationship for
borrowers and the possibility of facing “soft budget constraints” for lenders. This paper reviews latest research pro-
gress on relationship lending in the past decade within and outside China. Firstly, this paper investigates the value of
relationship lending from the perspectives of borrowers and lenders. Secondly, this paper examines the impact of rela-
tionship intensity on relationship lending. Thirdly, this paper discusses the relationship between financial intermediary
organization structure and relationship lending. Fourthly, this paper studies the performance of relationship lending in
the face of competition from the internal banking system and the capital market as well as regulatory changes. Fifthly,
this paper probes into the impact of developments in FinTech on relationship lending. Finally. this paper summarizes
the aforementioned studies and some discussions on the practice of relationship lending in China, in an attempt to pro-
vide directions for future research.
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